
ANONYMOUS Texting With No App

Other People’s Money and the Ask

I am a Capitalist
Only I protect my interests
I measure success & failure in dollars & cents
I never stop building relationships
I never stop looking for opportunities

Capitalists spend a lot of time 
trying to figure out the 
“WIIFM” of the person that 
has something they want
(What’s In It For Me – WIIFM)
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ANONYMOUS Texting With No AppThis means WHAT YOU WANT, SOMEONE ELSE HAS, and to GET WHAT 
YOU WANT you have to convince someone else to GIVE IT TO YOU

Capitalists spend a lot of time thinking about how to get
other people to give them what they want

How do you get people to trust you with an opportunity?
 Build your relationship over time - maintain contact
 Understand what is important to them – ask questions 
 Know what you are talking about (do your homework) 
 Do what you say you are going to do
 Own up to your mistakes and learn from them
 Remember that it takes time to build trust

This is why Character is 
important – people will 
want to get to know you 
over time and have to be 
able to trust that you are 
good to your word

Under our Capitalist system 
every square inch of our 
country is already owned by 
someone or a company or a 
part of government

Asking for anything big is a 
process.  Normally, you 
need 15 to 20 small Yeses 
before you get to the Big 
Yes

Yes, I Will Give You Money

Answers all of the questions Yes
Good follow up Yes

Numbers add up Yes
Has a plan Yes

Acceptable credit Yes
Clearly asks for what he wants Yes

Good description of what he needs Yes
Good description of Project Yes

Personal credibility Yes
Interesting idea Yes

Presents idea well Yes
Presentable Yes

This is why Perseverance is so important to 
success – everything good takes time, and 
most people quit before they achieve success
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PAY FOR SUMMER 
PROGRAM OR CAMP

BORROW MONEY TO 
BUY A LAWNMOWER

OUTLINE FOR YOUR PROJECT

1. What’s your 
NAME? 

Hi Granny, it's me, ____ Hi Granny, it's me, ____

2. What’s your 
CREDIBILITY?  

You know I've been 
playing football since 
7th grade, and I’m 
getting pretty good

You know I've been 
mowing laws for two 
summers now, and I 
have 12 regular 
customers

3. What are you 
DOING?  

I'm trying to improve 
my skills and 
conditioning to so I have 
a better chance of 
getting a scholarship

I have a chance to 
expand my business, I 
have a lot of referrals 
that I could pick up for 
this summer - I think I 
can get to 20 yards

4. What do you 
NEED?  

There's a great summer 
program put on by the 
Missouri coach, it would 
be a great chance to 
improve my skills and 
have the coaches get to 
know me

I'm using grand-dads old 
push lawn mower.  I 
need to get a newer 
mower with a wider 
cutting area so I can 
complete the yards 
faster 

5. What are you 
ASKING of them?  

I need $100 for the 
camp, and I was hoping 
to talk with you about 
paying for it

I need $200 so I can buy 
a used commercial lawn 
mower

6. What's the 
NEXT STEP?  

Can I come by 
tomorrow and show you 
the brochures and talk 
to you about the camp?

Can I come by 
tomorrow and show 
you the brochure for 
the mower and my 
business proposal?

HOW TO ASK FOR SOMETHING is a skill that you can learn

Your “Ask” needs to include six things: 
1. What’s your NAME?  If they don’t know you already, introduce yourself
2. What’s your CREDIBILITY? What are the reasons someone should listen to you?
3. What are you DOING? The project or goal you are trying to achieve?
4. What do you NEED? What is needed for your project or goal to go forward?
5. What are you ASKING of them? What are you hoping they will do for you?
6. What’s the NEXT STEP you want to happen?

Capitalists get used to asking people for what they want – and 
they spend a lot of time PRACTICING before they ask
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